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Asian hedge funds out performed

US/Global hedge funds in 2003 Asia's leading alternative investment

forum for seven successful years!
Asian hedge funds are booming with the industry experiencing growth like never before. In fact the number of
dedicated Asian strategies almost doubled in the last 12 months alone. New funds are emerging monthly and institutional
investors from across Asia and worldwide are now allocating serious money to Asian managers.

There has never been a more exciting time to enter the Asian market or further develop your portfolio with Asian
hedge funds. And Hedge Funds World Asia has been Asia’s leading alternative investment conference for the last
seven years offering unparalleled opportunities in the Asian alternative investment market.

It is the one true event where investors and fund managers meet to learn, network and do business. In fact, in 2003,
over 60 institutional investors from pensions, family offices and even hotel groups from across Asia and Japan attended
and met hundreds of Asia's leading hedge fund managers.

With over 400 delegates in 2002 and again in 2003, Hedge Funds World Asia is returning to Hong Kong in 2004 for
its seventh successful year to provide must-have market information and networking opportunities for Asian investors
and hedge fund managers. If you are serious about making your mark in the Asian hedge funds industry, then you
seriously need to be at this event!

Hedge Funds World Asia 2004 will identify key opportunities for both managers and investors across Asia and
internationally. With over 90 speakers, Hedge Funds World Asia 2004 will feature experts from across the Asia-Pacific
region including Hong Kong, Japan, Singapore, China, Thailand and Australia. This combined with leading managers
and investors from Switzerland, the UK and the USA, will provide the global focus only a Hedge Funds World event
can offer.

Hedge Funds World Asia will again deliver the best-of-the-best managers who are successfully making money in the
Asian industry today. With over 12 hedge fund conferences run across the globe each year and a leading industry
portal, Hedge Funds World is the broadest series of hedge fund conferences in the world. Our expertise in preparing
world class content and securing the very best speakers for our events is what makes us so successful. Nowhere is
this more true than with our flagship event Hedge Funds World Asia.

Achieve best practice and realise new opportunities

Come to Hedge Funds World Asia 2004, capitalise on the wealth of knowledge on offer and get answers to the
following questions...

Managers:
• How can you leverage strategies that focus on the Asian markets?
• Where are the opportunities in the Asian markets and how can you increase your returns whilst reducing your

exposure to risk?
• What are the latest trends that can allow you to maximise alpha in the Asian markets?
• What are the latest trends globally and what impact might these have on Asia?
• Where are the opportunities in Asia's emerging markets?
• How should you market to Asian and international investors?

Investors:
• How should Asian hedge funds be integrated into your portfolio?
• How should Asian hedge fund managers be evaluated?
• What are the unique risks associated with investing in Asian hedge funds?
• How should Asian market hedge funds be positioned to your stakeholders?

Service providers:
• Do you want to meet over 400 of your potential clients in the 

convenience of one location?
• Do you have products and services that would save hedge fund 

managers time and money and would you like the opportunity to 
show them these products?

• Do you want to leverage the marketing opportunities at this event?

Networking opportunities:
• With over 10 hours of networking opportunities within the

conference breaks, lunches and a cocktail party, there is ample time 
allocated to meet with your peers and your potential clients.

Exchanges 2%

Regulators 1%

Single Strategy and

Fund of Funds

Managers 62%

Institutional

Investors 9%

Service

providers 26%

Who should attend?
By industry:
• Hedge funds • Fund of hedge funds • Investment banks • Private banks • Institutional investment firms • Insurance
companies • Family offices • High net worth individuals • Prime brokers • Offshore administrators • Banks • Major
corporate companies • Law firms

By job title:
• CEO/Chairman • Chief Investment Officer • Managing Director • Investment Director •Portfolio Manager • Fund
Manager • Senior Analyst • Treasurer • Asset Manager • Portfolio Manager • Pension Fund Manager • Directors
of Investment Policy and Research • Directors of Equity or Fixed Income Research

Hedge Funds World Asia 2004

Promoting best practice!

Location of new hedge funds

launched in 2003

Asia’s hedge funds industry is
experiencing growth rates that rival

the global markets
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Number of funds by

geographical mandate:

USA 9%

Hong Kong 52%

Singapore 8%

Japan 7%

Australia 6%

ROA 8%

Europe & UK 10%

Australia

United Kingdom

United States

Singapore

Hong Kong

Japan

Malaysia

Korea

Luxembourg

Cayman Islands

H
e
a
d

 O
ff

ic
e
 L

o
c
a
ti

o
n

23%

19%

15%

15%

14%

6%

4%
2% 1%

1%

2003 Attendees

2003 Attendees by location

Last year’s Keynote speaker was Financial Secretary
of Hong Kong SAR, the Hon. Henry Tang



8.00 Registration, morning coffee and tea
8.50 Chairperson's opening remarks
KEYNOTE PLENARY

9:00 Welcoming address by SFC

Keynote Address:
9:05 An Asian economic overview: 

Assessing the opportunities for hedge
fund managers and investors

Keynote Address II:
9.35 Developments and trends in the 

European hedge funds industry: What
can Asia learn from this?

Keynote Address III:
10.05 The policy asset mix controversy:

The changing role of hedge funds

10.35 Coffee and networking session

USING HEDGING TECHNIQUES TO
OUTPERFORM IN A BULL MARKET:
ALPHA AND BETA YIELD ENHANCING
STRATEGIES

Special Address :
11.10 Alpha versus beta - Identifying 

systematic risks and managing the 
manager specific risks

11.35 Yield enhancing strategies: Optimising
portfolios using Beta and Alpha 
management

12.00 Where does value exist in the hedge
fund arena?

12.30 Lunch networking session

OPPORTUNITIES AND TRENDS IN HEDGE
FUNDS

2.00 Opportunities in CTAs - The future’s 
best hedge fund strategy: rationale 
and reasoning

2.30 Long/Short opportunities for Asia in
the UK equity market

3.00 Opportunities in structuring products
in a fund of fund portfolio

3.30 Speed networking

4.00 Coffee and networking session

ACHIEVING BEST PRACTICE IN FUND OF
FUNDS

Case Study I:
4.20 Managing risk and diversification:

A multi-manager approach

Conference Stream I

SUCCESSFUL STRATEGIES FOR RAISING

CAPITAL AND DISTRIBUTION

Panel Discussion I:
2:00 Raising capital: What can Asian 

managers learn from their global 

counterparts?

Panel Discussion II:
2.45 Distribution: Examining the role 

intermediaries play in successful 

distribution

3:30 Coffee and networking session

NEW OPPORTUNITIES IN ASIAN HEDGE

FUNDS

Panel Discussion I:
4.00 Capitalising on the growing 

importance of absolute return funds

in Asia

Panel Discussion II:
4.45 Benefiting from the growing interest

in CTAs and managed futures in Asia

5.30 Close of conference Day 2

Conference Stream II

OPPORTUNITIES IN ASIA’S EMERGING

MARKETS

Panel Discussion I:
2.00 Making money in China’s emerging 

hedge funds market

Panel Discussion II:
2:45 Examining the issues, opportunities 

and concerns in greater Asia’s 

emerging hedge fund markets

3:30 Coffee and networking session

OPPORTUNITIES IN BOTH ASIA’S NEW AND

ESTABLISHED MARKETS

Panel Discussion I:
4.00 Japan: Leveraging investment 

opportunities in the land of the rising

sun

Panel Discussion II:
4.45 The new breed of movers and shakers:

Examining the recent fund launches 

and new companies in Asia

5.30 Close of conference Day 2

Case Study II:
4.50 Due Diligence – Anatomy of hedge 

fund managers

Panel Discussion:
5:20 Winning fund of fund strategies 

revealed

6:00 Conference concludes Day 1

9:00 Post event networking party
Free-flow bar, canapés and live music till
midnight at Hong Kong’s premier “Talk
of the Town” with spectacular 270
degree views of Hong Kong Harbour

8.00 Registration, morning coffee and tea

8.50 Chairperson's opening remarks

AN INSTITUTIONAL INVESTOR’S

PERSPECTIVE ON ALTERNATIVES

Keynote Case Study:
9.00 Achieving consistently high returns 

through hedge funds: The due 

diligence and the fund selection and

construction process

Keynote Investors Panel Discussion:
9.30 Understanding the decision-making 

process of investors

10.30 Coffee and networking session

HIGH NET WORTH WEALTH AND RETAIL

INVESTORS IN ASIA

Panel Discussion:
11.00 Family Offices: What do they like and

dislike about hedge funds?

11.40 Retail Asian investors: Is this market

a viable one and how successful has

the uptake of the retail market been 

to date?

12.20 Taxation:  A hot issue for Hong Kong

12.40 Lunch networking session

www.hedgefundsworld.com/2004/hfw_HK

Getting your hedge fund on the institutional
radar screen: What is most important to a
fund of fund allocator or to an institutional
investor who is considering investing in
your fund?

This workshop will focus on the criteria of
what a world-class investor wants to see
in order to consider including a hedge fund
in their portfolio.  This would apply to both
single manager and fund of funds wanting
to learn “best practices” in order to get
their funds noticed by major investors.

Dunn’s research and teaching focuses on
hedge fund analysis and management and
institutional asset management.

Currently, he works with a variety of Swiss
and European institutional investors, and
represents world class hedge fund products
to institutional investors.

9.00 What makes a great hedge fund offering?
• Obtaining the tools you need to run a

successful fund, raise capital and achieve
consistently high returns

• What matters most to investors? Is it
size, track record, performance,
organisation and history or simply time and
chance?

• Assessing the expectations of the buy-
side analyst. Who are they, what do they
want and why do they buy?

• Examining the hedge fund sales cycle.
Why even the best ideas in the world
must be sold

• Exploring the marketing effort: Why
insatiable demand for free information
does pay off

• How to run a great hedge fund?
• How to maintain a great track record?

10:30  Coffee Break

Panel Discussion:
11:00 Getting on institutional radar screens:

Advice from the Buy-side
This panel discussion will examine what
works and what does not from the
perspective of hedge fund investors.
Panellists will include members from the
following investor groups:
• Family office investor
• Pension fund or insurance company
• Swiss bank fund of hedge fund
• Global multi strategy multi-market fund

of hedge fund

Moderated by:
John E. Dunn, III
Professor of Finance
Thunderbird, Gavin School of
International Management Switzerland.

Panellists:
Hans-Jörg Baumann
Chief Executive Officer
Swiss Capital Group, Switzerland

Ted Lee,
Portfolio Manager – Fund of Funds
SPARX Asset Management, Japan

Paul O’Bryan
Managing Partner
Crossbow Advisors AG, Switzerland

Neal Greenberg
Chief Investment Officer
Agile Multi-Strategy Fund, USA

12:00  The winning checklist: Program
wrap-up.
This session will tie together the key
aspects of the workshop and illustrate how
Asian and international funds can better
promote themselves to investors and more
effectively raise capital.

12.30 Lunch for attendees of both workshops

Led by alternative investment insiders Milt
Baehr and Frank Smith, this pre-conference
workshop will examine the issues involved
in quantitative screening, analysis and
ongoing monitoring of hedge fund
investments. This two-part workshop is
ideal for family offices, funds of funds,
pensions, endowments and foundations
who are investing or interested in investing
in hedge funds. Attendees will be given a
qualitative and quantitative toolset to help
them successfully make and monitor their
hedge fund investments.

1:30 Understanding the statistics and
calculations used to evaluate hedge
funds: How this can benefit both
managers and investors

Led by Milt Baehr, this session will examine
the issues involved in quantitative
screening, analysis and ongoing monitoring
of hedge fund investments. Attendees will
learn to avoid common quantitative
mistakes and increase their odds of
successful fund analysis.

Topics will include:
• Can you predict risk and return?
• Differentiating between predictive

statistics and risk statistics
• What do return distributions tell us?
• Using Monte Carlo simulations to predict

risk and return
• Defining "risk" in an investment
• Separating fact from fiction in standard

deviation
• Using comparative risk statistics
• Sharpe, Sortino and other risk-adjusted

statistics
• Benefits of using drawdown analysis

to compare managers

• Learning from correlation and regression
analysis

• The significance and use of benchmark
ratios

• Incorporating the use of style and peer
group analysis to monitor hedge funds

Milt Baehr,
Director of Technology and Co-Founder
Strategic Financial Solutions, USA

3:00 Coffee Break

3:30 A guide to hedge fund screening and
analysis: How it can dramatically
increase the odds of investment success

Led by Frank Smith, this session will cover
the hedge fund screening and analysis
process from start to finish. Using the steps
outlined in this presentation, investors can
ensure higher returns while effectively
managing the exposure to risk.

Topics will include:
• Sources of hedge fund data and analysis

tools
• The seven steps to successful hedge

fund investments.
• Developing an investment mandate
• Establishing appropriate quantitative

search criteria
• Using peer group analysis and screening
• Benefits of qualitative screening and

due diligence
• Using ongoing monitoring to effectively

screen your fund

Frank Smith
Principal and Co-Founder
Strategic Financial Solutions, USA

5:00 Workshop concludes

Day One
Tuesday September 14th, 2004

Day One (cont’d)
Tuesday September 14th, 2004

Day Two (cont’d)
Wednesday September 15th, 2004

Day Two (cont’d)
Wednesday September 15th, 2004

Day Two
Wednesday September 15th, 2004

Pre-Conference Workshop Symposium
Monday 13 September 2004 (Separately bookable)

A COMPREHENSIVE GUIDE TO HEDGE FUND SCREENING AND ANALYSIS

Workshop Presenters:
Milt Baehr

Director of Technology and Co-Founder
Strategic Financial Solutions, USA

Frank Smith
Principal and Co-Founder

Strategic Financial Solutions, USA

CONVERSATIONS WITH THE BUY-SIDE

Workshop Presenters:
John E. Dunn, III:

Professor of Finance
Thunderbird, Gavin School of International Management Switzerland.

Conference Overview - The event at a glance

Choose Stream I or II



Keynote Address I:

Dr. Marc Faber
Editor-in-Chief
The Gloom, Boom & Doom Report,
Hong Kong

A winner of the “Hong Kong Financial
Personality of the Year Award”,
Marc Faber is a best selling author

and frequent speaker at a number of investment seminars
worldwide. The Gloom Boom & Doom Report is an
economic and financial publication, which highlights
unusual investment opportunities around the world.

Keynote Address II:

Glyn Jones
Chief Executive Officer
Gartmore, UK

Gartmore is the world’s largest
single-manager multi-strategy firm.
Prior to joining Gartmore as Chief
Executive Officer in 2000, Glyn was

Chief Executive Officer of the Coutts Group, the
international private banking business of NatWest.  The
previous six years were spent in Hong Kong where he
led Standard Chartered's international private banking
business.  Glyn graduated from Cambridge University
and is a Fellow of the Institute of Chartered Accountants
in England and Wales.

Keynote Address III:

Robert D. Arnott
Chairman
Research Affiliates, USA
Former Chairman and Chief
Executive Officer
First Quadrant, USA

Founder and Chairman of Research Affiliates, Arnott is
the immediate past Chairman of First Quadrant, a
US$26billion fund. Arnott is one of the world’s leading
investment experts with over 50 published papers in
leading investment journals. He is a four time winner of
the AIMR Graham & Dodd Scroll for the best-published
articles on investment theory. He is also a member of
the Editorial Board of The Journal of Portfolio
Management and The Journal of Investing and the
Journal of Wealth Management.

Keynote Address IV:

Dr. Bob Stephens
Chief Executive Officer
Intrust Super Fund, Australia

Intrust Super Fund was established
in 1988 for the hospitality and

tourism industry.  In 2003 they changed their name from
Host Super to Intrust Super Fund. With over 90,000
employee members, 2,500 participating employers and
over $400 million of funds under management it is one
of Australia's largest superannuation funds. As their
Chief Executive Officer, Dr. Stephens conducts the fund’s
due diligence and is coming to Asia looking to further
increase the fund’s allocation to Asian hedge funds.

Special Address:

Dr. Lars Jaeger
Partner
Partners Group, Switzerland

Author of the acclaimed “Managing
Risk in Alternative Investment

Strategies: Successful Investing in Hedge Funds and
Managed Futures”. Managing Risk in Alternative
Investment Strategies is an ideal guide for investment
professionals looking to reap the rewards of alternative
investment strategies and control their risk effectively
to achieve best practice in the principles of risk
management in an AIS portfolio.

8.00 Registration, morning coffee and tea hosted by

8.50 Chairperson's opening remarks
Hans-Willem van Tuyll
Chairman of the Conference Committee
Alternative Investment Management Association
(AIMA), UK

9.00 Opening address
Alexa Lam
Executive Director of Intermediaries and Investment
Products
Securities and Futures Commission, Hong Kong

  KEYNOTE PLENARY

Keynote Address I:
9.05 An Asian economic overview: Assessing the opportunities

for hedge fund managers and investor
• As we enter a bull equity market, is there still a need for 

hedge funds?
• What economic factors will benefit managers and investors

in 2005?
Dr. Marc Faber
Editor-in-Chief
The Gloom, Boom & Doom Report, Hong Kong

Keynote Address II:
9.35 Developments and trends in the European hedge funds 

industry: What can Asia learn from this?
• What are the similarities and differences between the 

European and Asian markets?
• What trends are occurring in Europe today and how will 

they impact Asia?
Glyn Jones
Chief Executive Officer
Gartmore, UK

Keynote Address III:
10.05 The policy asset mix controversy: The changing role of 

hedge funds
• Examining the changing perception of asset mix policy
• Assessing the bifurcation of alpha and beta
• Are hedge funds a distilled manager "skill"?
• When will the hedge fund boom fade?
Robert D. Arnott
Chairman
Research Affiliates, USA
Former Chairman and Chief Executive Officer
First Quadrant, USA

10.35 Coffee and networking session hosted by

USING HEDGING TECHNIQUES TO OUTPERFORM IN A BULL
MARKET: ALPHA AND BETA YIELD ENHANCING STRATEGIES

Special Address :
11.10 Alpha versus beta - Identifying systematic risks and 

managing the manager specific risks
• Analysing the correlation between performance and risk 

adjusted returns
• The "art and science" of effective hedge fund risk 

management
• How can risk management be better incorporated into a 

fund’s daily operation
• Why different strategies require different risk management 

techniques and identifying the appropriate methodology
for each

Dr. Lars Jaeger
Partner
Partners Group, Switzerland

11.35 Yield enhancing strategies: Optimising portfolios 
using Beta and Alpha management
• Assessing the risk factors and return drivers of yield 

enhancing strategies
• Achieving excess in returns through yield enhancement
• Generating alpha and managing beta through yield 

enhancement strategies
• Allocating yield enhancement strategies in conventional 

portfolios
Hans-Jörg Baumann
Chief Executive Officer
Swiss Capital Group, Switzerland

12.00 Where does value exist in the hedge fund arena?
• Examining behavioural characteristics of ideal portfolio 

elements
• Balancing alpha return strategies versus beta return 

strategies
• Assessing quantitative managers versus discretionary 

managers
• Proprietary strategies versus theme-style strategies 

– what works better and why?
Tim McCormack
Chief Investment Officer
McCormack Advisors, USA

12:30 Lunch networking session sponsored by

OPPORTUNITIES AND TRENDS IN HEDGE FUNDS

2.00 Opportunities in CTAs - The future’s best hedge fund 
strategy: rationale and reasoning
• What are the opportunities in the global CTA market?
• How does this differ from the trends in Asia and what does

this mean?
• How can managers and investors leverage these 

opportunities?
• What benefits does incorporating CTAs into a balanced 

portfolio create for investors?
Günter Mathis
Chief Operating Officer
Quadriga Asset Management, USA

2.30 Long/Short opportunities for Asia in the UK equity market

• How has London become a global capital market centre? 
- lessons for Asia

• Pinpointing the unique investment opportunities this has 
created

• Why is the UK economic and political environment so 
attractive for Asia?

• How can Asian managers and investors exploit the 
inefficiencies in the UK equity market?

• Formulating stock selection strategies, where are the alpha
generating opportunities?

Mark Darell-Brown

Chief Investment Officer – UK Equity fund
RAB Capital, UK

Case Study:
3.00 Opportunities in structuring products in a fund of fund 

portfolio

• What alternative vehicle and at what % will be optimum?
• Does the addition of alternative asset classes increase risk

adjusted return on a FOF?
• Where can investors find the best opportunities?
Fabien Labouret

Director and Head of Structured Alternative Investments Asia
CDC IXIS, Japan

3.30 Speed Networking

Through a rotating cocktail table format, you will have the
opportunity to meet all your fellow attendees face-to-face in
just 30 minutes. Bring plenty of business cards along for what
promises to be a fast and furious interactive session - sure to
be a highlight of the event!

4.00 Coffee and networking session

ACHIEVING BEST PRACTICE IN FUND OF FUNDS

Case Study I:
4.20 Managing risk and diversification: A multi-manager 

approach

• What are the potential benefits of diversification and which
risks are minimised?

• What are the problems with VAR and correlation 
assumptions?

• Why is the Sharpe Ratio overrated?
• How effective are optimisation techniques?
Timothy Schuler, CFA

Director, Hedge Fund Investment Group
Credit Suisse Asset Management, USA

Case Study II:
4.50 Due diligence – Anatomy of hedge fund managers

• Why is due diligence so critical in the manager selection 
process?

• What are the key areas to examine when profiling 
prospective managers?

• How can managers make themselves more transparent 
and more appealing to allocators?

• What else can they do to facilitate further interest for their
funds amongst investors?

Matthew Nurick

Co-Chief Investment Officer for Fund of Hedge Funds
Pioneer Alternative Investments, Australia

Panel Discussion:
5:20 Winning Fund of Fund strategies revealed

• Examining the pros and cons of a large asset base. 
Does size equate to performance?

• What fund size yields the greatest alpha? How does this 
equate on a risk-adjusted basis?

• Understanding the principal of adverse selection in a fund
of fund portfolio

• Single vs. multi strategy: does it really matter from a FOF 
perspective?

Moderated by
Joanne Murphy

Head of Hedge Funds
Bank of Bermuda, Hong Kong

Panellists:
Henry Lee

Executive Director, Senior Investment Officer
UBS Asset Management, Hong Kong

Ted Lee

Portfolio Manager – Fund of Funds
SPARX Asset Management, Japan

Suzanne Murphy

Managing Director and Member Investment Committee
Acorn Partners, USA

Simon Crockway

Chief Executive Officer
MSS Capital, UK

Sanjay Tikku

Head of Investment Strategies - Europe & Asia
Tremont Capital Management, UK

6:00 Conference concludes Day One

Cocktails sponsored by

Day One Tuesday 14 September 2004

Conference agenda

New fo
r

2004!



8.00 Registration, morning coffee and tea

8.50 Chairperson's opening remarks
Sally Wong
Executive Director
Hong Kong Investment Funds Association (HKIFA)

AN INSTITUTIONAL INVESTOR’S PERSPECTIVE ON
ALTERNATIVES

Keynote Case Study:
9.00 Achieving consistently high returns through hedge funds: 

The due diligence and the fund selection and construction 
process
• Examining a top down approach to portfolio construction
• Combining quantitative and qualitative due diligence to beat 

the industry benchmark
• Knowing when to swap strategies or dump managers
• How to remove volatility out of your trading strategy portfolio
Dr. Bob Stephens
Chief Executive Officer
Intrust Super Fund, Australia

Keynote Investors Panel Discussion:
9.30 Understanding the decision-making process of investors

• Examining the optimal use of alternatives in a pension fund
• Examining the issues and concerns in hedge fund diversification
• What risks do investors face in terms of hedge fund  liquidity?
• What are the common factors that make an institution choose

one fund over another?

Moderated by:
Stuart Leckie
Chairman
Hong Kong Retirement Schemes Association, Hong Kong

Panellists:
Yvonne Chan
Assistant Director
Hospital Authority Provident Fund Scheme, Hong Kong

Kenji Kodama
Deputy Manager, Financial Planning Department,
Tokio Marine & Fire Insurance, Japan

Dan Sexton
Chief Executive Officer
Catholic Superannuation Fund, Australia

Qui Vuong
Chairman
The National Association of Investment Fiduciaries (USA)

10.30 Coffee and networking session hosted by

HIGH NET WORTH WEALTH AND RETAIL INVESTORS IN ASIA

Panel Discussion I:
11.00 Family offices: What do they like and dislike about 

hedge funds?
• What is the appetite of family wealth towards hedge funds?
• Are the fees acceptable given the performance?
• How can managers attract their allocation?
• What do they dislike about certain funds and what can managers

learn from this?

Moderated by:
Raymond Wong
Managing Director
Cheetah Investment Management, Hong Kong

Panellists:
Julius Wang
Senior Managing Director Hedge Funds
Search Group, Hong Kong

Paul Lincoln Heffner
Managing Director, Alternative Investments
Ajia Partners, Hong Kong

Kai Shing Tao
Chairman
Pacific Star Partners, USA

Roland K. Staub
President
TS Trustee Suisse AG, Switzerland

Panel Discussion II:
11.40 Retail Asian investors: Is this market a viable one and how

successful has the uptake of these products been?
• Determining the sustainability of the retail market in Asia
• How can managers differentiate their products?
• Educating the investors and distributors of retail products
• Examining the possible future trends and growth opportunities

in this area

Moderated by:
Rory Gallaher
Partner
Deacons, Hong Kong

Panellists:
Douglas Eu
Chief Executive Officer
JF Funds, Hong Kong

Matt Dillon
Regional Manager - Asia Pacific
Man Investments, Hong Kong

Jerry Wang
Chief Executive Officer
Vision Investments, Hong Kong

Nicholas A.J. Smith
Head of Marketing & Sales Asia Pacific
AXA Rosenberg Investment Management Asia Pacific,
Singapore

12.20 A review of the current Hong Kong tax rules and practices
for hedge funds
• Consultation paper on exemption of offshore funds from Hong

Kong profits tax and its implications on hedge fund managers
• Existing specific exemption for funds under the Inland Revenue

Ordinance
• Proposal to grant profits tax exemption to “offshore funds”
• Onshore vs. offshore profits and capital vs. revenue profits: 

what do managers need to be aware of?
Florence Yip
Partner, Tax Services, Investment Management Services Industry
Group
Pricewaterhousecoopers, Hong Kong

12.40 Lunch networking session sponsored by

Conference Stream I:

Chaired by:
Thomas A. Sablosky
Founder & President

TreeTop Capital Management LLC

SUCCESSFUL STRATEGIES FOR RAISING CAPITAL AND
DISTRIBUTION

Panel Discussion I:
2:00 Raising capital: What can Asian managers learn from their

global counterparts?
• How to attract institutional investors and where do the 

funds come from geographically?
• Why do international managers with Asian strategies fare

better than their Asian counterparts?
• How can managers overcome the reluctance of some 

institutions to allocate to this asset class?
• How international funds raise capital – can this be applied

to Asian funds?
Moderated by:
Robert Jones
Managing Director
ALPS Advisory, Hong Kong

Panellists:
Philip Manduca
Managing Director
Titanium Capital, UK

Jerry M. Harris
Principal
Welton Investment Corporation, USA

Michael Nock
Managing Director
Doric Capital, Hong Kong

Harmen Overdijk, CFA
Chief Investment Officer - Asia
MeesPierson, Hong Kong

Panel Discussion II:
2.45 Distribution: Examining the role intermediaries play in 

successful distribution
• Should asset management firms build internal or external

distribution channels? What are the risks with externalisation
and what are the costs of internalisation?

• What other channels can Asian managers access to obtain
international inflows?

• Beyond performance, what can add to asset gathering efforts?
• What can providers do to better help distributors?
Moderated by:
Andrew Main
Chief Executive Officer
MSG & Partners, UK

Panellists:
Todd Everts
Chief Executive Officer
Wall Street Global, Hong Kong

Christophe Lee
Chief Executive Officer
Sun Hung Kai Asset Management Ltd, Hong Kong

Stephen Gollop
Chief Executive Officer
Bridgewater, Hong Kong

Maria Milford
Chief Executive Officer
Asset Allocation Alpha, Austria

Yeong Phick Fui
Managing Director and Head of Private Banking
DBS Bank, Singapore

3:30 Coffee and networking session hosted by

NEW OPPORTUNITIES IN ASIAN HEDGE FUNDS

Panel Discussion I:
4.00 Capitalising on the growing importance of absolute return

funds in Asia
• Why are these strategies proving so popular recently?
• What impact will the increase of funds to this sector create

for managers and investors?
• What are the unique challenges this strategy has in 

maintaining consistent performance?
• What is the future for absolute return funds in Asia?
Moderated by:
Alina Chu
Assistant Director
Fortis Prime Fund Solutions, Hong Kong

Panellists:
Jane Brooks
Director
iVenture Investment Management, Hong Kong

Paul Moore
Chief Investment Officer
PM Capital, Australia

William Bourne,
Partner Investor Relations
Sofaer Global Research, United Kingdom

Edmund J. Lacis
Senior Vice President, Pioneer Investments Regional Head
of sales and distribution - Asia
Pioneer Investments, Hong Kong Ltd

Dr Audrey Chin
Partner – Asset Allocation Strategy
Pacific Asset Management, Singapore

Panel Discussion II:
4.45 Benefiting from the growing interest in CTAs and 

Managed Futures in Asia
• Assessing why are these strategies proving so popular
• What impact will the increase of funds to this sector create

for managers and investors?
• What are the unique challenges this fund has in maintaining

consistent performance?
• What is the future for CTAs and managed funds in Asia?
Moderated by:
Anne Walker
Associate
Maples & Calder, Hong Kong

Panellists:
Ernest Jaffarian
Chief Executive Officer
Efficient Capital Management, USA

Bernard Drury
Chief Executive Officer
Drury Capital, USA

Mark J. Powers
President
Powers & Dubin, USA

Markus Ruffner
Partner
NPB Neue Private Bank, Switzerland

Shoham Cohen
Managing Director
Quadriga Asset Management, Hong Kong

5.30 Close of conference

Conference Stream II:

Chaired by:
Jame DiBiasio

Editor
AsianInvestor Magazine, Hong Kong

OPPORTUNITIES IN ASIA’S EMERGING MARKETS

Panel Discussion I:
2.00 Making money in China’s emerging hedge funds market

• What legislation changes have resulted in the remarkable 
increase in the number of China dedicated funds recently?

• Making the most of the opportunities the legislative 
changes have created

• Exploring the phenomena behind the high returns of the 
existing China focused funds

• How can new managers enter the market and what barriers
are in place?

Moderated by:
Susan Gordon
Partner
Deacons, Hong Kong

Panellists:
Andy Mantel
Chief Investment Officer
Pacific Sun Investment Management, Hong Kong

Tony Zhang
Director Asset Management
CITIC Capital, Hong Kong

Daniel P.M. Jim
Managing Director
Tripod Management, Hong Kong

Brook McConnell
President
South Ocean Management, Hong Kong

Qiang Fu
Senior China Advisor
ADM Capital, China

Panel Discussion II:
2:45 Examining the issues, opportunities and concerns in 

greater Asia’s emerging hedge fund markets
• What are the inherent risks and opportunities in the emerging

markets and how do you avoid them?
• What are the benefits of early stage investing in emerging

markets and do they outweigh the costs?
• How to select an appropriate benchmark for asset classes

and investment styles in these markets
• What markets offer the best potential and which countries

should be avoided and why?
Moderated by:
James Shipton
Director
Eurekahedge, Singapore

Panellists:
Susan Payne
Chief Executive Officer
Emergent Asset Management, UK

Doug Barnett
President
Quest Capital, Thailand

Jon Thorn
Managing Director
India Capital Fund, Hong Kong

Barry Field,
Business Development Manager
Ashmore Investment Management, UK

3:30 Coffee and networking session hosted by

OPPORTUNITIES IN BOTH ASIA’S NEW AND ESTABLISHED
MARKETS

Panel Discussion I:
4.00 Japan: Leveraging investment opportunities in the land 

of the rising sun
• Is Japan's recovery merely cyclical, or could this be the end

of the 12-year recession?
• Examining the Japanese institutional appetite for alternative

funds – what are the latest trends?
• Which strategies are performing the best and why?
• Japan's central bank and how its actions affect hedge funds
Moderated by:
Ted Uemae
President
Alternative Investment Products, Japan
Chairman of the AIMA Japan Chapter

Panellists:
Anthony M. Miller
President
RCG, Japan

Richard Werner
Chief Strategist
Profit Research Centre, Japan

Akihiro Niimi
Head of Due Diligence & Monitoring Outsourced Products
The Sumitomo Trust & Banking Co., Japan

Low Jeng-Tek
Director
Everest Capital, Singapore

James Brandt
Director
Polar Capital Partners, United Kingdom

Panel Discussion II:
4.45 The new breed of movers and shakers: Examining the 

recent fund launches and new companies in Asia
• What obstacles have been overcome in launching a new 

Asian fund?
• How do new funds effectively raise capital?
• How have the new launches fared in this competitive market?
• What will give new managers the edge in Asia?
Moderated by:
Tushar Patel
Chief Investment Officer
GAIM Advisors, UK

Panellists:
Benoit Descourtieux
Chief Investment Officer
Calypso Capital, Hong Kong

John S. Wisnioski
Chief Operating Officer
Ballingal Investment Advisors, Hong Kong

Glenn Rosewal
Chief Investment Officer
Jaguar Funds, Australia

Justin Gan
President
Alternative Capital Limited, Thailand

5.30 Close of conference

www.hedgefundsworld.com/2004/hfw_HK

Choose Stream I or II

Day Two Wednesday 15 September 2004



“This event provided an excellent fundamental overview
of the burgeoning world of hedge fund investing, at
a location that was ground zero for the even more
burgeoning world of Asian hedge fund investing”.

Michael P. Hennessy
Director of Public Investments,

UNC Management Company, USA

“I have never attended a Terrapinn conference without
being glad I had done so.  It’s the people.  I always
have opportunity to interact, build relationships and
grow professionally.  Hedge Funds World Asia 2003
was another clear example.  Thank you”.

Ernest Jaffarian
Chief Executive Officer

Efficient Capital Management, USA

”Asia now has over 400 funds, which represents a
phenomenal growth of 250% over the last 3 years.
Asset size also rose an incredible 75% in 2003, which
means the region is now more attractive than ever to
international and domestic managers and investors.”

Alexander Mearns
Chief Operating Officer

Eurekahedge, Singapore

"The Asian hedge fund market is really exciting. The
conference gave me some good insight into this
market."

Fumahiro Nakajima
Manager Alternative Investment Group

The Tokio Marine And Fire Insurance, Japan

"This is Asia’s premier forum on alternatives that
features a thorough, efficient, and well organized
opportunity to share how leading practitioners within
the region deal with important issues while seeking
out and achieving balanced risk adjusted return within
their portfolios".

Jerry Harris
Principal

Welton Investment Corporation, USA

"Hedge Funds World Asia 2003 was an exiting, well
attended, gathering of the leading Hedge Fund industry
participants in Asia as well as strong representation
from the world over.  The sessions sparkled with
discussions and presentations that reflected the dynamic
growth of the hedge fund investment community."

Dr. Edwin Burton
Member of the Investment Committee

Virginia State Retirement Fund, USA

"Hedge Funds World conferences throughout Asia…are
excellent hedge fund events for the region, offering
a practical mix of editorial diversity as well as
networking opportunities.  These events have assisted
in stimulating appetite for these specialist investment
tools."

Hans-Willem van Tuyll
Conference Chairman

Alternative Investment Management Association
(AIMA), United Kingdom

"I like the way Hedge Funds World does it.  It is a
great forum for investors, managers and service
providers to display their talents."

Robert Appleby
Director

ADM Capital, Hong Kong

"We were very impressed by the breadth and quality
of managers and investors at the event.  An excellent
forum for distilling key trends and interests from the
industry's leading participants."

Alvin Lee
Managing Director

Risk Metrics, Hong Kong

Previous Delegates 2003
The following companies attended Hedge funds World Asia 2003, make sure that you join them in 2004.
ABN AMRO Asset Management Ltd • ADM Capital Hong Kong • AIG Global Securities Lending Asia Ltd • Aims Asset Management • ALPS Advisory (HK) Ltd • American Exor
Limited • Bank of America N.A. • Bank Sarasin & Co Ltd • Bridgewater Limited • CalPERS • Cargill Investor Services Inc • CDC IXIS Capital Markets • CFO Asia • Charles Sch
Exchange Inc • China Everbright Limited • Chung Yuen Electrical Co Ltd • Citibank, Hong Kong • CITIC Capital Markets Holdings Ltd • Citigroup Alternative Investments LLC •
• Credit Agricole Asset Management Hong Kong Ltd • CSC Investment & Management Ltd • CSFB • CTC Manhattan • Custom House Administration & Corporate Service
Investments • Deutsche Bank • Dexia Trust Services HK Ltd • Dicken Pte Ltd • Dillon Eustace Drury Capital, Inc • Dryden Taiwan • Efficient Capital Management • EFG Pri
Management Ltd • ET Net Limited • Evershine Investments Co., Ltd • Federated City Employees' Retirement System • Finansa Public Company Limited • Focus Investm
Global Capital Acquisition • Goldman Sachs (Asia) LLC • Hamon Investment Group • HKRSA • Hong Kong Baptist University • Hong Kong Investment Funds Association • 
Kong University of Science & Technology • Hospital Authority Provident Fund Scheme • HSBC Trustee (Hong Kong) Limited • Huthart & Company • Income Partners Asse
China • ING Bank N V • iVenture Investment Management • JF Funds Ltd • JP Morgan Alternative Asset Management Inc • Jupiter Asset Management Limited • Kappa
Bank in Liechtenstein AG • Li & Fung (1937) Limited • Lloyd George Management • Lloyds TSB Pacific Limited • Long Investment Management Limited • • Macquarie Ba
HK/China • McCormack Advisors Inc • Merrill Lynch (Asia Pacific) Ltd. • Merrill Lynch International Bank Limited • Mirabaud (Far East) Ltd • MM Capital Company Limited • M
Ltd • Novel TMT Investment Limited • Pacific Sun Investment Management Ltd • Pacific World Asset Management Ltd • Pagoda Capital Advisors Pte Ltd • Parker Global 
Pioneer Global Investments Limited • Playmates Toys Holdings Ltd • Polaris International Securities Investment • Trust  • Prudential Asset Management (HK) Ltd • Quadriga A
• Santa Barbara Market Neutral Fund • Sarasin Rabo Investment Management Ltd • Sattva Investment Advisors • Search Investment Group Limited • Securities & Futures C
Association • SG Securities (HK) Ltd • Shaw & Sons • SHK Fund Management Limited • Sofaer Administration Limited • South Ocean Management, Ltd. • Standard Charte
• Sun Hung Kai Properties • Ta Kung Pao (HK) Ltd • Tactical Global Management (UK) Ltd • Taiwan Securities (HK) Co Ltd • The Bank Of Bermuda Ltd • The Government of Ho
• The Pacific Group Ltd • TSC-Hourigan Asset Management Ltd • TT International • UBS AG • UBS Securities Asia Limited • UG Investment Management Corp Ltd • UNC Man
Corporation • WestLB AG • Wharf Limited • Wheelock Pacific Ltd • Xinhua Investment Group HK Ltd

3 words – Return On Investment

Why?

Because Hedge Funds World conferences are the largest
and most respected hedge fund conferences worldwide.
With conferences held annually in over 12 countries across
Asia, Europe and the Middle East, our database is one of
the most extensive and will get your name in front of the
global decision makers.

Because Hedge Funds World conferences are the meeting
places for the global hedge fund community – and have
been for over 7 years. We bring the customers to you.

Because, now more than ever, you need a powerful and
effective platform to market to the discerning hedge funds
community of Asia.

In summary – because this is your best hedge funds sales
and marketing opportunity. If you are serious about being
positioned as a market leader in Asia, then you need to
be at this event!

As a sponsor, you will have a unique platform to network
with industry colleagues and capture new prospects while
enhancing your corporate profile and brand image to
highly targeted, decision-making audiences.

Position yourself as a world leader - call us now to reserve
your place at Hedge Funds World Asia 2004.

Maximise this opportunity to stand out from the crowd!

For more information or to review

your sponsorship options,

please contact:

Leon Kantor on

Tel: +65 6322 2715

or

email: leon.kantor@terrapinn.com

Hedge Funds World Asia 2004 provides excellent exposure
with maximum benefits to showcase to key decision-
makers. The program has been specially designed to
ensure maximum networking opportunities, and all exhibits
are strategically positioned to ensure excellent traffic.

There are a number of exciting sponsorship opportunities
available, and our team will work with you to create a
specific package that meets your company's objectives.
Contact us to discuss your needs and to select the options
for your tailored package.

Some of the benefits of involvement include:

Enjoy WORLDWIDE PUBLICITY with our global  
advertising and promotion.

Obtain DIRECT ACCESS to 
potential clients during 
and after the event

We ensure that our
sponsors receive KEY
SPEAKING POSITIONS
to address an audience
of top executives and
potential clients

D I S T R I B U T E
P E R M A N E N T
REMINDERS of your
products or services
in the conference

Why do you NEED to sponsor Hedge Funds Wor

Hedge Funds World Asia 2004

Promoting best practice!

Our media partners



Gold sponsors

Credit Suisse Asset Management (CSAM) is
the institutional and mutual fund asset
management arm of Credit Suisse First Boston,
which is part of Credit Suisse Group, one of
the world’s largest financial organisations. CSAM
is a global asset manager with 2,079 employees
in 22 offices across 3 regions worldwide, clients
in more than 50 countries and total assets under
management of more than US$313 bn as of
September 30, 2003. Investment capabilities
span all key asset classes including alternative
investments, where CSAM offers one of the
largest hedge fund of funds platforms in the
industry.

Pioneer Alternative Investments (PAI) is one
of the leading companies in the fast growing
a l ternat ive investments arena with
approximately 3 billion in assets under
management (as at end of March 2004). Our
mandate is to provide a one-stop-solution for
investors seeking exposure to the full array of
hedge fund styles and strategies and our offering
includes single strategy funds and funds of
hedge funds. Our Momentum Range of Funds
draws on over 17 years of experience in the
funds of funds business and provides access
to a spectrum of products ranging from low
volatility strategies with limited market
correlation through to more active growth and
aggressive strategies.

The Quadriga Group is a leading managed
futures hedge fund manager. With over
US$1.5bn. in assets, 40,000 investors and 180
employees worldwide. Quadriga utilizes a
proprietary, fully automated computerized
trading system, which identifies key price
trends that offer high probabilities of success.
The company was co-founded in 1995 by
Christian Baha (CEO) and Christian Halper (CTO).
For further information: www.quadrigafund.com

Reuters (www.about.reuters.com), the global
information company, provides indispensable
information tailored for professionals in the
financial services, media and corporate markets.
Our information is trusted and drives decision
making across the globe based on our reputation
for speed, accuracy and independence. We
have 15,500 staff in 92 countries, including
some 2,400 editorial staff in 197 bureaux serving
approximately 130 countries, making Reuters
the world’s largest international multimedia
news agency.  In 2003, the Reuters Group had
revenues of £3.2 billion.

Reuters and the sphere logo are the trade-
marks of the Reuters group of companies.

McCormack Advisors, Inc. (Santa Barbara

Market Neutral Fund) is an investment advisor
that specializes in the application of Modern
Portfolio Theory to Market Neutral managers
in the Hedge Fund industry. The firm’s core
focus is to maximize returns at a defined level
of risk.

A unique portfolio construction method is
utilized that emphasizes ‘all alpha’ market
neutral investment strategies with:
1. Superior Reward-to-Risk Ratios
2. High consistency of Positive Returns,
3. Low Correlation with other strategies

For information, please Email: info@sbmnf.com

Silver sponsors

Founded in 1889, Bank of Bermuda is a leading
provider of fund administration, trust, custody,
asset management and banking services.  It is
a global organisation, with a network spanning
17 key financial and offshore centres, including
Cayman Islands, Cook Islands, Dublin, Guernsey,
Hong Kong, Isle of Man, Japan, Jersey, London,
Luxembourg, New York, New Zealand,
Singapore, South Africa, Bahrain and
Switzerland.

The Bank is listed on Nasdaq (BBDA) and the
Bermuda Stock Exchange (BOB) and has total
assets of $11.1 billion (as at 31 December 2002)
and approximately $113 billion in assets under
administration.

Cargill Investor Services (CIS) is a global
financial services firm offering derivatives,
securities, foreign exchange and risk
management services. With over 20 years’
experience in managed futures, CIS provides
a full range of services including fund structuring,
administration and investor accounting. CIS’
Investor Products Group works with financial
institutions, pension funds, and endowments
looking to gain access to managed futures.

CDC IXIS Capital Markets AAA/Aaa rated
French institutional and corporate bank of CDC
IXIS offers investors an extensive array of
structured finance, financial engineering
investment banking advisory and research
services. CDC IXIS provides financial solutions
in alternative investments to customers
worldwide.  It is a major player in providing
principal protection to hedge funds and
customised MTNs (CFO and other) linked to
hedge funds.  (www.cdcixis-cm.com) Paris –
Tokyo – Frankfurt – London – New York

Deacons is a leading business law firm with
nearly 900 legal professionals across Asia.  With
over 150 years of experience in providing legal
services, Deacons’ clients are assured of the
integrity and stability of one of the region's
oldest and most respected law firms.  Deacons’
Financial Services Practice Group is a leading
adviser to fund managers, trustees and
custodians, insurance companies and retirement
schemes in Asia.  The Group has extensive
experience in establishing retail and institutional
funds and other investment products.

Fortis Prime Fund Solutions (“FPFS”) is a
service platform, which draws on the global
strengths of Fortis. It merges all the products
and benefits of the previously distinct Fund
Services and Prime Banking activities making
it the sole provider of an integrated package of
services to hedge funds and funds-of funds.
FPFS brings together fund administration,
custody, securities lending, derivatives clearing,
banking, financing and treasury services for
professional investors.

For further information: Tim Mann, Director,
Phone: (852) 2847 9514, Fax: (852) 2521 7653

MSS is a London based multi-fund alternative
Asset Management company. MSS is delighted
to be associated with FTSE Hedge and is
advising and managing the FTSEhx Fund which
will aim to invest in the constituents of the
index. The key objectives are to provide full
cost and trading transparency, clear and defined
measure exposures and benchmark
performance.

FTSE Hedge is an investible index, representing
a portfolio of diversified, globally based Hedge
Funds which pursue a variety of investment
strategies and styles.

Bronze sponsor

Swiss Capital Group is an independent
specialist in Corporate Finance and Asset
Management, focusing primarily on alternative
investments and structured products. Its
business structure guarantees up-to-date and
comprehensive financial expertise both at
company and at financial market level. Swiss
Capital Group provides innovative, modern and
independent financial services from a single
source for institutional and private clients.

Endorsers

Founded in 1990, AIMA is a not-for-profit global
trade association with over 680 corporate
members in 43 countries.  AIMA focuses
specifically on hedge funds, managed futures
and managed currency funds. Its corporate
members enable the Association to create
global tools for the benefit of its members,
institutional investors and regulators.  

Its objectives are to increase investor education,
transparency and promote due diligence and
related best practices, and to work closely with
regulators and interested parties in order to
promote the responsible use of alternative
investments.  AIMA's membership includes
fund of funds managers, institutional investors,
hedge fund managers, prime brokers,
exchanges, fund administrators, auditors,
lawyers and other specialist service providers.
Please visit us at www.aima.org

The Chartered Alternative Investment Analyst
Association is an independent, not-for-profit
global organization committed to education and
professionalism in the field of alternative
investments. Founded in 2002, the Association
is the sponsoring body for the CAIAsm
designation. Recognized globally, the designation
certifies one's mastery of the concepts, tools
and practices essential for understanding
alternative investments and promotes adherence
to high standards of professional conduct.

For more information, please contact us at
info@caia.org, call us at 1-413-253-7373 or visit
us at www.caia.org.

ress • Asset Allocation Aplha GmbH • Asset Publishing & Research
mitt & Associates Ltd • Cheetah Advisors Ltd • Chicago Mercantile
• Citigroup Private Bank • Cosmos International Investment Limited
s • Dah Sing Bank Ltd, Private Banking Division • DDL Alternative
ivate Bank SA • Equalt Alternative Asset Management • er Capital

ment Group • Fortis Fund Services (Asia) Limited • GFIA Pte Ltd •
Hong Kong Jockey Club • Hong Kong Monetary Authority • Hong

et Management (HK) Limited • Industrial and Commercial Bank of
 Europe • KB Investment Trust Management • KST Capital • LGT
nk Ltd • Man Investment Products (Hong Kong) Limited • Maxibit

Montague Global Group • Morgan Stanley • Nan Fung Development
Strategies, LLC • Permal Investment Management Services Ltd •
Asset Management • Quest Management • SAIL Advisors Limited
ommission, Hong Kong • Securities Investment Trust & Consulting

ered Bank • State Street Corporation • Sterling Enterprises Limited
ong Kong SAR • The National Association of Investment Fiduciaries
nagement Company Inc • University of Virginia • Welton Investment

rld Asia 2004?

www.hedgefundsworld.com/2004/hfw_HK

About our sponsors

Profile yourself as AN INDUSTRY 
LEADER as your corporate logos and 
literature will be featured prominently 
in the main printed materials

ENHANCE YOUR CORPORATE IMAGE
as we provide you with opportunities to
display your products and show your 
commitment to your clients and associates

Achieve GREATER EXPOSURE and 
BRAND BUILDING through our official
event web page

Official Business Magazine
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